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CHAPTER 5:

GETTING IN THE 
REVESTING MINDSET

Many investors take actions that aren’t in their best 
self-interest. They make irrational trades based on 

“tips” they’ve heard or strategies they saw in some random 
article or video, or because they love and use a company’s 
product. They trade based on emotion rather than logic, al-
lowing greed and fear to drive their decisions. They hold on 
to losing positions due to their unwillingness to admit they 
made a bad trade. Or they feel they’re stuck in the trade be-
cause their position is down too much, so it isn’t worth taking 
the loss. They think it’s better to hold until it recovers. The list 
is endless, but those are the main killers. Beware!

On the other hand, successful traders—like asset re-
vesters—all have a few things in common. Developing these 
characteristics and habits will help make you a successful 
asset revester, too.
1.	 Asset revesters set goals. Asset revesters tend to be 

incredibly goal-oriented. Why? Most people perform at 
their best when they reach for a clear goal. There are 
three basic qualities that make up a clear goal:

a.	 It must be realistic. If your goal is to make 25 percent or 
more every year, it isn’t realistic.
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b.	 It must be attainable. Just like with a realistic goal, an 
attainable one must be within your current capabilities. 
The best goals are short-term. Make your first one small 
and then increase them as your experience and skills im-
prove. World-class sprinters don’t think they can win the 
Olympics in their first year.

c.	 It must be measurable. Goals that aren’t precise enough 
to be quantified or measured aren’t really goals at all. If 
yours is to be wealthy, that’s great. But what does wealthy 
mean to you? Our guess is that your definition of wealth 
will change as you get older and your net worth increases. 
If you can’t define your goal and measure your progress 
toward it, you have no way of assessing your progress. 
Therefore, you can’t make changes to your techniques 
and strategies that allow you to reach your goal.

2.	 Asset revesters are confident they can reach their goals. 
Confidence is a key to staying rational, logical, and disci-
plined. Starting with small, realistic goals will help build 
your confidence in yourself and your abilities.

3.	 Asset revesters realize that success can come at any 
level. Whether you’re a beginning asset revester, one 
with some experience, or someone who makes his or her 
living strictly from trading, you can be successful. Many 
people think they have to have significant capital or 
years of experience to pull money out of the market con-
sistently. That’s not true. By the same token, if you don’t 
stay disciplined, focused, and rational, you’ll end up as a 
losing trader, regardless of your level of “expertise.” All 
successful individuals started with small accounts. They 
didn’t trade more than they could safely risk, and they 
learned from their mistakes. They developed a system 
that worked for them and fit their personal style. Regard-
less of the strategy they create or select to follow, it will 
be logical, rules-based, and will require self-discipline to 
execute it with success.
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4.	 Asset revesters specialize. It simply isn’t possible to un-
derstand and stay in touch with everything that occurs in 
all types of investment vehicles and markets. While some 
asset revesters have developed systems that allow them 
to trade in multiple venues (for instance, in different stock 
markets around the world), most of them specialize in a 
particular type of investment and particular market. You 
may enjoy trading stock indexes, growth stocks, or pre-
cious metals, for example. By focusing on trading assets 
you’re passionate about, you will stay in touch with those 
assets and related events easier because it won’t feel 
like work. Whatever you decide to specialize in, it should 
be your focus and where the majority of your trades take 
place. If you aren’t interested in options trading, for ex-
ample, don’t trade them. Your lack of knowledge and 
motivation would only cause you to lose focus and make 
mistakes. Successful traders pick an area and gain in-
depth knowledge of it, following it closely and learning 
from past trends and patterns, as well as from their own 
experiences. If you’re a beginning trader, we recommend 
focusing narrowly on a particular investment vehicle and 
market. Learn all you can in that area, both about the mar-
ket and about yourself, before you move into other in-
vestment types.

5.	 Asset revesters take losses in stride. No one likes to lose, 
but losing is a fact of life for investors. The key is to limit 
your losses and maximize your successes. A losing trade 
is not a failure. It isn’t a reflection of you or of your over-
all skill. After all, if it was possible to be right every time, 
we’d all be rich. Some of the best traders in the world 
take astounding losses. Look at hedge funds in 2022. 
Despite hedge fund managers’ experience and access to 
both information and technology, the global hedge fund 
index showed the sector down by more than 11 percent 
during the first bear market sell-off from the beginning of 
2022 to September 2022.1 The only way a losing trade is 

1	 https://portal.barclayhedge.com/cgi-bin/indices/displayHfIndex.cgi?in- 
dexCat=Barclay-Hedge-Fund-Indices&indexName=Barclay-Hedge-Fund-Index
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truly a failure is if you aren’t willing to take the loss with-
out hesitation and move on to find a different asset rising 
in value. By accepting that you’ve made a losing trade 
and getting out of the position, you can focus on making 
money—not on being right all the time. Many traders feel 
they don’t want to lose money on any trade, and they stay 
in positions in the hopes that it will recover to at least the 
break-even point. If you aren’t willing to take small losses 
or don’t have the discipline to take losses, you should not 
be trading. There are three problems with holding onto 
positions falling in value:

a.	 The position may never recover to the break-even point.
b.	 It ties up capital that could be placed into winning trades.
c.	 It’s an example of unfocused trading and a lack of disci-

pline, which would mean you aren’t qualified to be trad-
ing. If this is you, accept it, or prove me wrong and take 
action!

6.	 Asset revesters stay focused during rapid swings. Most 
of us were raised to think that it takes years of hard work 
to acquire wealth. That viewpoint doesn’t apply to invest-
ing in the markets. You can make thousands of dollars in 
days under the right circumstances. In fact, I once made 
more than $127,000 overnight in a single trade back when 
I messed around with penny stocks. Mind you, it was pure 
luck, and twenty-four years later, I have never experi-
enced anything like it again. So don’t count on luck! As-
set revesters understand that money can be made or lost 
extremely quickly, and they stay calm and rational when 
that happens. Why is that attitude important? Let’s say 
you’ve made several thousand dollars over the course of 
a month trading ETFs. If you allow your emotions to take 
over, and you begin to feel thrilled and excited, you may 
lose your composure and start making irrational trades. 
You may stay in the position longer than you should for 
one of two emotional reasons:
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a.	 You think the market will keep going up, and you don’t 
want to limit your gains.

b.	 You see the market fall, but you don’t want to admit the 
market move could be over. So you hold on, hoping your 
position will rally.

If you accept and understand that huge amounts of mon-
ey can be made or lost in a short time period while invest-
ing, you are more likely to stay disciplined. I always tell 
investors that asset prices fall three to seven times faster 
than they rise. In other words, you can wipe out seven 
years of gains in one year if you are not careful. If that 
isn’t a wake-up call, I don’t know what is. Asset revesters 
take their gains in stride, no matter how large or small the 
gain may be. They quickly move to protect their positions 
by setting stops, which lock in profit on a portion of their 
position to reduce their risk and market exposure.

7.	 Asset revesters are flexible. Staying flexible requires that 
again, you stay detached and unemotional about your po-
sitions. No matter how strongly you feel about your posi-
tion or a new trade, you have to be willing to change that 
opinion and act quickly, if necessary, when the analysis or 
rules require action. Asset revesters change their minds 
quickly and easily, and they are not concerned about 
whether they were “right” or “wrong.” When it comes 
to trading and investing, detachment is your friend. The 
more flexible and liquid you are, the more successful you 
will be.

8.	 Asset revesters realize that bad trades reduce the gains 
made from past trades and also affect potential gains 
from future trades. Have you ever noticed that inves-
tors often tell you how much they’ve made while trading 
but never how much they’ve lost? It’s like a scratch ticket 
player who gets excited about winning $10 on a ticket, 
ignoring the $100 they spent on losing tickets over the 
month. Successful investors are concerned with maximiz-
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ing their gains and minimizing their losses. And to mini-
mize losses, you have to acknowledge having had them.

9.	 Asset revesters don’t leap before they look. One of the 
most common mistakes inexperienced investors make 
is to trade when they see an opportunity that they think 
might be too good to miss. Your personality plays a large 
part in this, and I’ll talk more about this fear (FOMO) and 
how damaging it can be. But for now, I’ll say this: Jumping 
into a position based on a hunch or on the belief that you 
may be missing an opportunity is no different than gam-
bling. This is where mistakes are made and losses are 
maximized. Uphold your strategy, and follow your rules, 
no matter what. I believe it’s better to potentially miss out 
on some gains than it is to suffer from a stupid emotional 
trade that wipes out a big chunk of your recent account 
growth.

10.	Asset revesters practice self-discipline, applying skill 
and logic to their trading. They learn every day, and they 
use what they know to make intelligent decisions. They 
don’t worry about missing out, take great pride in having 
a detailed plan to follow, and believe in their ability to ex-
ecute it perfectly.

You may have noticed that a running theme throughout 
this list is not to allow emotions to take over. Since 1997, I’ve 
been trading and teaching others, and it’s become crystal 
clear that I can provide investors with the proven strategy of 
asset revesting. It only requires them to follow the detailed 
trade alert signals I send out to build a large investment ac-
count to retire on. Unfortunately, many fail to follow along to 
the letter because their emotions and lack of self-discipline 
get in the way.

Fear and greed usually drive trading failures and are behind 
the instances where a trader can blow up their accounts. I 
know this is easy to do, because I blew up three trading ac-
counts while learning how to manage risk when I first started.
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According to the thousands of investors and traders I hear 
from, the number one issue they face is managing their emo-
tions.

So that’s the most important thing you can do to secure your 
trading success, including your fear of missing out (FOMO).

Let’s take a deeper look at how emotions may be inter-
fering with your trading success and how to stop that from 
happening.

HOW ANALYSIS PARALYSIS HURTS YOU

There’s a fine line between action and inaction and under-
standing when to reposition your portfolio. One mistake 
some traders make is not doing anything at all. This is called 
analysis paralysis because it can paralyze you into a cycle of 
watching, waiting, and hoping.

This phenomenon occurs when you become so lost in the 
process of examining and evaluating various points of data 
that you can’t make a decision. Imagine being a bullfighter 
paralyzed in the ring because you’re unsure which way to 
turn. In seconds, the bull takes action and charges. If you 
wait, it’s too late. Inaction can literally kill you as a bullfighter. 
As an investor, it means missed opportunities and can easily 
lead to losses. Unfortunately, this is the status quo situation 
that traditional diversified strategies offer.

Often, when examining a chart to decipher which way price 
will move next, the pros outweigh the cons or vice versa, the 
trader will have a clear direction and decision to make. When 
they succumb to analysis paralysis, it’s usually because they 
feel they have to leave no stone unturned, or perhaps the 
pros and cons are equally weighted. The brain processes a 
plethora of information at once, and the human attached to 
that brain can get locked up.

Analysis paralysis is the trading version of information 
overload. Or it could be a personality trait of indecision that 
needs to be identified and overcome in order to be freed of 
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inactivity. It’s like writer’s block, a fear of making the wrong 
decision, or any other inactive moment that causes lockup 
and results in a missed opportunity.

An investor can get overwhelmed by multiple scenarios 
and possibilities of movement in price. For example, if you try 
to follow too many technical indicators, some may contradict 
others, which is a common issue for those without a proven 
strategy. 

If you read the opinions of others, which contradict each 
other, this can also lead to paralysis. The conflicting views 
create confusion and make it almost impossible to execute 
trades with clarity, discipline, and confidence. So you miss 
the good moves because you aren’t quick enough to figure 
out your signal or because you’re looking for more confirm-
ing indicators, even when you know the move is imminent. 
Thankfully, asset revesting provides you with a solution and 
makes investing easier and more predictable.

I had my fair share of analysis paralysis before I learned to 
keep things simple. I used to delve into all the details, put-
ting together speculative theories that sounded great. But 
when it came down to pushing the button to execute a trade, 
I couldn’t do it.

The information available on the internet to feed your thirst 
is literally endless. You can search, search, and search some 
more until your mind is frozen. The dividing line between 
useful and necessary analysis and overanalysis is a very fine 
one, however. Even asset revesters are susceptible to anal-
ysis overload. 

So what is really going on here? Why do we feel the need 
to overanalyze our analysis? Could it be that the habit hides 
a major psychological issue? We think so. We think maybe it’s 
a desire for control.

The search for information and confirmation fulfills a primal 
human desire in all of us: the need for certainty. No one likes 
to feel out of control, and the market can often make you feel 
that way because it can be uncertain and chaotic.
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When the winds of change blow, the need for certainty can 
kick in and override the decision-making tools that serve you 
as an investor or trader. Uncertainty can make you prone to 
doing things you know deep down will not work for you. It 
makes you fear change, even if you logically know it will be a 
good change. And it’s like being that bullfighter staring down 
the bull without taking action. You have to act, overcome the 
fear, and pull the trigger to adjust and manage your portfolio.

All the analysis in the world won’t guarantee that you’re 
on the right side of a trade. Overanalysis serves as a mental 
safety net that cocoons you in an illusion. You think you can 
predict with a higher degree of certainty the most likely out-
come of an impending move in an investment.

There are only four things you can know for certain as an 
asset revester when you put on a new trade, no matter how 
much time you spend on analysis:
1.	 Your position size.
2.	 Your entry price.
3.	 Where your stop is.
4.	 Where your targets are.

Beyond that point, you are in unknown territory. Deep 
down, every trader, investor, and asset revester knows this, 
even though we try to override this deep truth with our re-
search.

Of course, I’m not suggesting you abandon research and 
analysis entirely. They are critical to help you gain an edge. 
But they’re just tools, not means to an end. Realize that 
spending hours on analysis actually stops you from making 
money. 

Traders are often attracted to complex methods and sys-
tems. Complexity, however, introduces risks of over-optimi-
zation and curve-fitting. This makes systems and strategies 
sensitive to any change in volatility or market conditions and 
could become difficult to follow if there are too many moving 
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parts and rules. Complexity isn’t always better. I actually think 
that the simpler things are, the more profound they will be.

So choose the methods that make sense to you and that 
you are comfortable with. Use the methods you can learn or 
that you already know well. If you do this, trading opportu-
nities will be clear, and you will be able to assess situations 
effectively, evaluate risks, and execute with conviction.

As Mark Zuckerberg said, “The trick isn’t adding stuff; it’s 
taking it away.”2 Nothing could be truer. If you want to be a 
winning trader consistently, you’ve got to take baby steps. 
Learn one area of the market at a time, and use only the best 
indicators and tools possible.

With that said, I also understand that not everyone has the 
time or desire to learn how to interpret market movement 
and convert it into trade signals, which is where asset revest-
ing signal providers can be a time and portfolio saver.

YOU MIGHT HAVE STOCKHOLM SYNDROME

To some extent, inaction from analysis paralysis is worsened 
by a kind of Stockholm syndrome experienced by investors 
who believe financial advisors and firms when they are told 
that abnormal results like bear market losses, and years with-
out growth are actually normal.

Traditionally, this term has been applied to hostages when 
they develop empathy for their captors. The hostages be-
gin to identify with and even assist their captors. The most 
famous case was that of Patricia Hearst, a kidnapped news-
paper heiress who was brainwashed during her captivity into 
robbing banks with her captors in the mid-1970s.

Investors can fall prey to their own version of this syndrome.

2	 Taulli, T. From Under the Hoodie: 5 Entrepreneurial Lessons from 
Mark Zuckerberg. Entrepreneur. April 14, 2016. Accessed July 19, 2023. https://
www.entrepreneur.com/living/from-under-the-hoodie-5-entre- preneurial-les-
sons-from-mark/271229#:~:text=’The%20trick%20isn’t%20add- ing,’&tex-
t=%22%5BThe%20proposed%20social%20networking%20platform,- to%20
work%20together%20with%20Zuckerberg.

https://www
https://www
http://www.entrepreneur.com/living/from-under-the-hoodie-5-entre-
http://www.entrepreneur.com/living/from-under-the-hoodie-5-entre-
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ROGER’S STOCKHOLM EXPERIENCE
Roger was an investor interested in learning more about how 
I invest my capital. During our conversation, he told me about 
how he’d accumulated his million-dollar investment account 
while working a blue-collar job. He put away a few thousand 
dollars every year for thirty-plus years and followed the buy-
and-hold strategy. He even asked his advisor to diversify his 
portfolio by picking some stocks he liked. It worked for him 
to build wealth because time was on his side, but it was far 
from sunshine and roses.

While the buy-and-hold worked during the first half of his 
life, it was challenging to weather bear markets along the 
way. For example, when stocks topped out in early 2000, his 
portfolio took over seven years to get back to even. During 
the bear market, he spoke with his advisor for investment 
advice. He was told: “Sit tight, ignore the falling prices, and 
you’ll be fine if you hold through it.” But the financial distress, 
sleepless nights, and relationship issues he had to endure 
when he was down more than 50 percent in only two years 
were a struggle, to say the least.

Roger then painfully watched his account claw its way back 
up for another five years, as the stock index reached its pre-
vious high. But the rollercoaster ride was far from over. Within 
a month of reaching a new high, the stock market collapsed 
again for another one and a half years. This was the 2008 
global financial crisis in which he had to watch his invest-
ments fall more than 38 percent.

Once again, he called his advisor for support, but he was 
much more stressed and concerned this time. He was given 
the same advice, which cost him his marriage the first time 
around. 

After several painful years from the 2000 market top, the 
stock market returned to a new high in 2012. This poor man 
suffered a total of twelve years with no growth and paid his 
advisor every year for this negative, life-changing experi-
ence.
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By 2020, Roger was in his fifties. He’d built substantial 
wealth through his dedication to saving and investing. He 
had a huge scare, but survived the 2020 COVID crash by 
holding on for dear life with his sage investment advice to 
“just hold on.” In 2021, when he closed his eyes, he could 
see, feel, and smell his retirement, which was just a couple 
of years away.

But then, the unexpected happened. Both stocks and 
bonds plummeted in value. Like so many others like him, 
this pushed his retirement further into the future, and with 
inflation surging, he needed to downgrade his lifestyle and 
spending habits. All of this happened within the first few 
months of 2022.

His anxiety rose as he watched his wealth shrink week af-
ter week. Finally, he knew something had to be done be-
cause there was no way in hell he was going to postpone his 
retirement for another decade.

Once again, he called his advisor, desperate to protect 
his retirement. To his surprise, even after telling the advisor 
about his situation, wants, and needs, he was told yet again 
to just wait it out.

Understandably, Roger blew a gasket, fired his advisor, and 
in a panic, moved to cash until he could figure out what to do 
with his life savings. His online research led him to call me to 
learn more about asset revesting. 

Roger had fallen prey to Stockholm Syndrome in two differ-
ent ways. First, he believed that the best way to grow his sav-
ings was to have a professional manage it for him. If he’d had 
a really good financial advisor, then there would be nothing 
wrong with this. Roger, however, did not have a good advisor, 
he had a lazy one. Secondly, by trying to help his advisor add 
more stocks to buy-and-hold in his portfolio, Roger struggled 
to break free of the financial strategies that he was told to 
follow since saving his first penny. 

People like Roger are so worried about missing out on a 
stock market rally that they are willing to expose themselves 
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to big losses, sequence of returns risk, and delay, or even the 
risk of destroying their retirement. If this sounds like you, it’s 
time to wake up and smell the hot coffee.

THE IMPORTANCE OF YOUR PERSONALITY TYPE

I share my Myers-Briggs personality results (INTJ) publicly for 
a couple of reasons. First, I enjoy sharing life experiences 
with others, including investors I work with. I believe in being 
open and honest with people and that I can learn something 
from everyone. Building a bond and trust with those who 
have similar passions and desires feels good all around.

Second, if you understand how people’s brains work and 
how they think and react, including your own personality, you 
have a huge edge when trading and investing.

If you’ve never taken the Myers-Briggs personality test, or 
you haven’t taken it recently, I recommend that you do. As 
long as you answer the questions truthfully, it will reflect the 
person you are now. 

Here is a tip, try not to over think things when doing the 
test. Just read the question and pick the answer that jumps 
out at you quickly, then move on to the next question.

Each letter of the personality code indicates your personal-
ity preferences in four dimensions:
1.	 Where you focus your attention: Extraversion (E) or Intro- 

version (I)
2.	 The way you take in information: Sensing (S) or Intuition 

(N)
3.	 How you make decisions: Thinking (T) or Feeling (F)
4.	 How you deal with the world: Judging (J) or Perceiving (P)

There are sixteen personality types, and the ones with the 
highest distribution are:
•	 ISFJ
•	 ESFJ
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•	 ISTJ
•	 ISFP
•	 ESTJ
•	 ISTP
•	 ESTP
•	 ESFP

A common thread among these top personality types is the 
S, which stands for Sensing, versus N for Intuition. Sensing 
focuses on what you can detect with your five senses. Intu-
ition focuses on the impressions and patterns gathered from 
information (data, technical analysis, chart patterns, statistics, 
logic, etc.).

As we know, the majority of traders lose money. A study 
showed after tracking 10,000 trading accounts for a year that 
more than half of them lost money during a one-year bull 
market rally. I believe emotions are the culprit.

Statistics show that 73.3 percent of individuals fall into the 
Sensing category, and if you know anything about the finan-
cial markets and how they move, it’s all based on their emo-
tional reactions.

Another reason we trade on emotions and get sucked 
into news and opinions is that stories sell ideas. If told well, 
they can trigger the senses in our brain to see, feel, smell, 
and even taste the things detailed in the story or news clip. 
Sensing personalities tend to follow stories that should be 
ignored, which is why I, as a technical trader, consider news 
to be useless, distracting, and potentially dangerous noise 
when it comes to trading and investing.

The second most common personality trait is Feeling at 
59.8 percent, which falls under the Thinking or Feeling cate-
gory and also plays a role in our success as investors.
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THE DIFFERENCE BETWEEN THINKING AND FEELING
This pair describes how you make decisions. Thinking focus-
es on objective principles and impersonal facts. Feeling fo-
cuses on personal concerns and the people involved.

If you have an F in your personality type, you will likely be 
more emotional as an investor, which can lead to poor timing 
in your investment decisions.

Warning: If you have both an S and F in your results, I be-
lieve it’s vital to embrace who you are and take action to 
create a plan, steps, and rules to follow when trading and 
investing. It’s much easier for you to get sucked into news, 
opinions, stories, and hype, as well as feel constant FOMO, 
because it’s just how your brain works.

If you know your results already and have either or both 
traits, don’t panic! Being a Sensing and/or Feeling person is 
wonderful. And heck, I wish I had more of those personali-
ty traits because I’m the polar opposite. As I mentioned, I’m 
an INTJ, which means my personality type is more like the 
character Data on Star Trek who follows rules and uses logic 
to make decisions. That’s an extreme example but a good 
reference.

Also, I should be clear that none of this has to do with your 
IQ or experience level. This personality test tells you how 
your brain is equipped to handle long-term thinking and the 
big picture.

In general, successful people are future-oriented and cre-
ate goals and visions of where they will be someday. They 
think outside the box and dance to the beat of their own 
drum. These individuals are driven and follow their natural 
skills and passions, which for me happen to be stock market 
analysis and investing.

I deal with a lot of emotional people in my line of work—
the good, the bad, and the ugly. But I understand what most 
are going through. Making or losing money and listening to 
strong news stories spark emotions, and they always will. It 
comes with the territory.
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So take this quick test, figure out how your brain works, 
read your complete personality profile, and let it sink in. Be 
proud of who you are and what makes you unique. It doesn’t 
matter which personality type you are. You can still reach fi-
nancial success. 

Here’s the link to take the test:  www.16personalities.com.

TRADING PSYCHOLOGY

If you’ve had any education in trading at all, you’ve heard that 
self-discipline is a major key to successful investing. I want to 
touch on this topic for a few moments to reinforce this point. 
Understanding the psychology of trading is the distinction 
between winners and losers.

Only you can be accountable for your actions. All the 
books, podcasts, videos, manuals, courses, or mentors can’t 
give you self-discipline. It has to come from you. That’s why 
it’s called self-discipline!

This means that trading successfully requires an extraor-
dinary amount of self-control and self-understanding. It re-
quires the ability to quiet your mind when fear, greed, and 
other emotions creep into your decision-making process. 
You must have the discipline to step back and not trade when 
the situation goes against your feelings. It takes the desire to 
delve into your psyche and figure out what makes you do the 
things you do. It requires complete honesty and objectivity.

I have read a lot of trading books, and by far the most ex-
citing ones have been about what other successful traders 
have done and are doing to build wealth. The Market Wiz-
ards books by Jack Schwager offer a thorough account of 
trading. He interviewed the world’s most successful traders, 
and came to this conclusion:

“What sets these traders apart? Most people think that 
winning in the market has something to do with finding the 
secret formula. The truth is that the common denominator 

http://www.16personalities.com.
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among the traders I interviewed had more to do with ATTI-
TUDE than APPROACH.”3

There are two aspects of investing psychology:
1.	 You must trust your trading method (in this case, asset 

revesting).
2.	 You must trust yourself.

It’s obvious that to be a profitable trader, you need a via-
ble trading method with setups, rules, and a plan that works. 
Without one, no amount of psychology will help you. Asset 
revesting is one such strategy.

The technical aspect of defining an investing method is ac-
ademic. The psychological power to focus and remain dis-
ciplined is much more a matter of learning the techniques 
of spirituality and self-improvement. Both studies may sound 
contradictory, but they are the yin and yang of success in just 
about everything. Investing is no exception.

Knowing this is why I focus on helping those who have 
already been successful as an investor, professional, entre-
preneur, or retiree. To be successful already, you must have 
drive, grit, focus, and be goal-oriented. It means with a lit-
tle guidance, you already have the correct mindset, attitude, 
and self-discipline to become a successful investor.

At the end of the day, I want to be able to help everyone 
learn more about asset revesting and all the ways it can be 
used. But I cannot help those who won’t help themselves 
first. I can’t help those who see things only in black and white 
or right and wrong terms because this leaves no room for 
growth. I can’t help those with a closed mindset, as there is 
no room for possibility. And I can’t help those who are ad-
dicted to the rush of trading—who would rather be glued to 
the computer screen all day and experience the elation and 
pain of market pops and drops rather than watch their ac-
count steadily grow. And that’s okay. Asset revesting is not 

3	 Minyanville. SPX Captures November’s Markets; What’s Next? Nasdaq. 
December 2, 2013. Accessed July 19, 2023. https://www.nasdaq.com/articles/
spx-captures-novembers-targets- what-next-2013-12-02.

https://www
http://www.nasdaq.com/articles/spx-captures-novembers-targets-
http://www.nasdaq.com/articles/spx-captures-novembers-targets-
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for everyone. Some aggressive traders have told me it’s like 
watching paint dry. Some passive investors have told me that 
there is way too much action. If that’s how they feel, that’s 
fine, too.

EMOTIONS OF THE FOUR MARKET STAGES

Regardless of your personality type, you still run the risk 
of making decisions and trades based on emotion. In fact, 
these emotions are behind the four stages of the market and 
investments. Stan Weinstein coined them many years ago in 
his book Secrets for Profiting in Bull and Bear Markets, and I 
find they’re a great way to identify market behavior and price 
characteristics:
•	 STAGE 1, Accumulation: The time when the volume of 

purchases increases.
•	 STAGE 2, Markup: The point at which buyers outnumber 

sellers and prices begin to rise.
•	 STAGE 3, Distribution: When the former buyers become 

sellers and stocks are being sold more than bought.
•	 STAGE 4, Decline: The point at which sellers outnumber 

buyers.
When a market or investment is in a basing stage 1, we 

know the price movement is driven by hope, while advanc-
ing stage 2 is driven by irrational exuberance and greed. The 
topping stage 3 represents a correction and top in prices, 
driven by the loss of optimism. This brings on fear and panic, 
both of which start the stage 4 decline where price is contin-
ually punished.
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Figure 17

HOW TO RECOGNIZE STAGES
Recognition of each stage is paramount in trading, and here’s 
how to do it.

The simplest way to identify the market stage is to use the 
150-day simple moving average (Figure 17). Of course, you 
can get much more detailed in analyzing price, specifically 
using support/resistance levels, chart patterns, etc., but here 
are the core underlying rules to build upon:

Stage 1: Price fluctuates around the 150 SMA, which is 
relatively flat.
Stage 2: Price is consistently above the 150 SMA, sloping 
upwards.
Stage 3: Price is more volatile and fluctuates around the 
150 SMA, which is relatively flat or rolling over.
Stage 4: Price is consistently below the 150 SMA, sloping 
downwards.

When we analyze market stages, we really are just analyz-
ing the emotions of market participants who lack the skills 
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and mindset to harness the markets. They can’t see the for-
est for the trees. What’s exciting is that knowing what we 
know, we can gain insight as to which stage the market is 
in, and depending how market participants are behaving, we 
can further gauge where in a stage the market is.

 
Figure 18

As an outsider looking in, it can at times seem that markets 
are behaving “irrationally” and out of order. That’s because 
undisciplined investors are falling victim to their emotions 
and losing control of their objectivity. As people behave irra-
tionally, the market does, too.

Emotions can be regarded as a relentless opponent, of-
ten showing up without warning and striking us at inoppor-
tune times. As asset revesters, we are able to recognize 
their presence, maintain objectivity, and constantly assess 
our own strengths and weaknesses. There will ultimately be 
times where we can’t control our own emotions, but we can 
always control how we respond to them.
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Any time you recognize that your emotions are influencing 
your outlook, you’re already one step ahead of the average 
market participant. It’s at this point that you step back, refo-
cus your perceptions, examine the price charts, and take the 
appropriate action.

An understanding of herd or mob mentality is important 
for both traders and investors. It can provide you with an 
edge over the average participant who doesn’t contemplate 
what’s happening around them. In a mob, we never know 
what the feelings and motivations are of all the individuals. 
There are, however, certain emotions that seem to appear 
at distinct times, and there is a certain predictability in their 
development.

An assets price action is no different. While we never know 
the underlying feelings and motivations of all participants, 
there are distinct emotions that are shared by the herd at 
various stages of an assets cycle. An understanding of these 
and their implications on the price is an advantage for savvy 
revesters.

When we put all of this knowledge into practice and use 
an adaptive strategy that provides compound growth, as ex-
plained in Chapter 3, the investing process is not as random 
or risky as you may think.

All of this leads me to one final important point: successful 
investing and trading are boring. Yes, you heard me. The in-
vestors who think it’s like watching paint dry aren’t entirely 
wrong. But this is true of most things in life. Once you have 
mastered something and have a strategy, the process can 
feel relatively slow and dull. What this means is that you’re in 
control of your money and emotions. But do you know what’s 
never boring? Having more free time and money!
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Ever since I began trading, I’ve become more and more pas-
sionate about helping others increase their skills and invest-
ment returns. My excitement for investing continues to grow 
each year, and I suspect it’ll be the same for you. Once you 
have some wealth accumulated, the gains compound quick-
ly, and it’s addicting and rewarding like no other business.

I’ve worked hard to research the markets. I have lived and 
breathed trading since I was sixteen years old, and I’m now 
in my forties. I have survived and thrived through many bear 
markets, corrections, and wild market-moving events, and I 
want to give you the most current understanding of the finan-
cial market as a whole. Asset revesting has been key, and it 
provides a clear and simple solution for any trader.

As an investor, your ultimate goal should be to think of your-
self as a risk manager. Continually reassess risk, and adjust 
your profit targets and protective stops. Always know what 
you’re going to do before you do it. This will keep emotion 
from creeping in, which will steal or limit profits, break your 
trading rules, and undermine all your hard work. If you can 
manage risk, and therefore your emotions, the profits will fol-
low.

In markets like those we have today, a trader’s top priority 
is protecting capital. The reality is that it’s extremely difficult 
to survive a bear market unscathed—unless you have proper 
guidance. If you don’t have the guidance, you’re probably 
going to face some deep financial trouble. You may have to 
delay your retirement or worse—completely shelve the idea 
of retirement altogether.
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These risks are the whole reason why I’m committed to 
helping you learn how to take advantage of falling prices 
and advantage of new bull markets when they happen. So 
many people think avoiding corrections and bear markets is 
difficult. They think the markets can’t be navigated. They’ve 
been brainwashed into believing that the traditional methods 
are the only way to lock in long-term gains. My experience 
and that of countless others has proven otherwise, which I’ve 
shown throughout this book.

This book, however, is just one piece of the process. You 
are now aware that there is a different way to invest and 
protect your capital. You now have investment options to 
choose from so that you can reach retirement sooner or 
generate more income in retirement.

If you follow the rules and tips for asset revesting contained 
within these pages, you will be off to a great start to creating 
your own asset hierarchy and strategy that fits your person-
ality, risk, and available time. Or you will feel more confident 
about having one executed for you. Then, just maybe when 
the next downturn happens (and they always happen), you will 
be sitting on the sidelines toasting your good fortune with the 
cash you would have lost had you not found asset revesting.

Presently, as it relates to your investments, I want you to take 
a moment and ask yourself the following questions: 
•	 Are you sick of watching your investments lose value 

during market downturns?
•	 Does losing significant amounts of your portfolio keep 

you up at night?
•	 Does the stress of investing your money make you miser-

able and feel overwhelmed?
•	 Are you ready to overcome investment fears to create a 

better future for yourself and your family?
Asset Revesting is the first step toward freedom
No more emotions in the way, no more switching and jump-
ing from one strategy to another, no more aggressive trading 
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that leads to big losses, no more struggling to follow a clear 
trading plan. Instead:
•	 You can generate higher returns worry-free.
•	 You can have the power of compound growth with min-

imal effort and without drawdowns.
•	 You can spend more time doing the things you enjoy, in-

cluding hobbies and travel, without worrying about money.
•	 You can enjoy your family and friends more.
•	 You can prudently conserve and grow wealth as a lega-

cy for your family and the charities of your choice.

But don’t take my word for it. Listen to people who have 
already taken the plunge, taken control, and who opted to 
use my asset revesting signals service:

“This service is a calm in the storm with regards to this cra-
zy market. It is helping me grow and protect my retirement 
savings through use of a controlled complex system which is 
quite easy to use.” Ron Smith

“Chris gives daily video updates and really helps me to 
understand the markets and control my emotions when in-
vesting and trading. My results are now consistent, and I am 
growing my investment account.” Richard Jaques

“Every morning, you get an 8-12 minutes video explaining 
the market conditions and what to expect in the market. Then 
at the end of the trading day he sends out another afternoon 
update summarizing the market and reviewing the trades. Cus-
tomer service is exceptional. I have often emailed them with 
questions and received a reply the same day.” Steve Sohm

“I am an industry professional of 30+ years and have worked 
in London for all that time. Seldom (if ever) have I felt so re-
laxed about leaning on technical analysis. My aim is to ‘lean’ 
more and more on this excellent service!” Jonathan Morgan 

Become a revester, and join the thousands of people like you 
who are already experiencing more consistent returns and a 
richer, happier life.
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FREE GOODWILL

“He who said money can’t buy happiness, hasn’t given 
enough money away.” 

- Unknown

Did you know that people who help others with zero expec-
tation of reciprocal behaviour experience higher levels of ful-
fillment in life, love, longevity, and prosperity?

I’d like to provide an opportunity for free goodwill during 
your reading experience. To do so, I have a simple question 
for you:

Would you help someone you’ve never met if it didn’t cost 
you money, and you never got credit for it?

If so, I have an “ask” to make on behalf of someone you do 
not know well, and likely, will never meet in person.

They are just like you, or like how you were years ago: less 
experienced, full of desire to help others, seeking informa-
tion, but unsure where to look. This is where you come in.

The only way for us at TheTechnicalTraders.com to accom-
plish our mission of helping entrepreneurs, professionals, 
traders, and investors is by reaching them. Most people do, 
in fact, judge a book by its cover and its reviews. If you have 
found this book valuable thus far, would you please take a 
moment right now and leave an honest review of the book 
and its contents? It will cost you zero dollars and take less 
than 90 seconds.

Your review will help:
. . . one more employee reach retirement sooner.
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. . . one more busy professional to invest better and sup-
port their family.
. . . one more investor experience a transformation and 
leave a legacy they never knew possible.
. . . secure one more retiree’s income and lifestyle.

To make this happen… all you have to do is to leave a re-
view.
If you are reading on Kindle or an E-reader, you can swipe up, 
and it will automatically prompt a review.

If you bought paperback or hardcover, you can go to the 
book page on Amazon (or wherever you made the purchase) 
and leave a review on the page.

From the bottom of my heart, thank you for your consider-
ation!

Your biggest fan, Chris
PS:  If you feel good about helping others, you are my kind 

of person! I’m both excited and honoured to help you learn 
about a different way to gain control and become financially 
free in the coming chapters. You’ll love learning about this 
investing style.

PPS — Bonus Goodwill: If you introduce something valu-
able to someone you know, they will associate that value 
with you forever. If you’d like to cast a wide net of goodwill 
and inspire others to do the same, send this book their way.
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TRADING RESOURCES

Technical Trading Mastery – 2nd Edition
Recommended reading for creating an asset reinvesting 
strategy: “7 Steps to Win with Logic” offers a proven foun-
dation. The author Chris Vermeulen shares twenty-plus 
years of successful trading experience and detailed strat-
egies to follow.
www.TheTechnicalTraders.com/books

Asset Revesting
Imagine if you could sell your investments as they started 
to top, then revest your money into different assets rising 
in value and never have to hold falling positions again.
www.Revesting.com

The Technical Traders
Asset revesting strategies, automated investing, educa-
tional videos, articles, and market commentary.
www.TheTechnicalTraders.com

http://www.TheTechnicalTraders.com/books
http://www.Revesting.com/
http://www.TheTechnicalTraders.com/
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FREE OFFER

*THANK YOU  
GIFT VALUED AT $249*

QUARTERLY INVESTOR TREND REPORT 
Be on the right side of the stock market. Own only 
assets rising in value. Retire sooner and wealthier.

Everything you learned in this book has been applied to 
the stock market and summarized for your convenience in 
the Quarterly Investor Trend Report. You will know what to 
expect regarding market stages and volatility and receive 

my market trend stage gauge to visually see where the 
market is and where it is likely headed.

FREE MEMBERSHIP FOR LIFE – LIMITED OFFER

Name: ___________________________

Email: ____________________________

SUBMIT

Visit: www.AssetRevesting.com

http://www.AssetRevesting.com/
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